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Call for Articles.

From the Editor

BY R. DENNIS GREEN
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Failure to Lead, Leads to Failure

An industry leader examines leadership in proposal management.
BY TOM AMRHEIN

The Proposal Industry Council

The first in-depth look at a PIC, its workings, evolving rules, and lessons learned.
BY R. DENNIS GREEN

Computer Security from a
Proposal Perspective

An important and timely evaluation of benevolent,
indifferent, and malevolent threats.
BY TOM CAVANAUGH

Proposal Production

A primer on proposal production quality
drivers, lead times and production tasks.
BY SUZANNE KELMAN

A Bidder’s Dozen

Golden rules for winning work.
BY DAVID G. PUGH, Ph.D.
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Workplace-Classroom Collaborations
Service-learning programs through colleges and universities can help bridge staff
shortages while training the next generation of proposal professionals.

BY ROGER MUNGER, Ph.D.
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The basics of managing competition sensitive data.
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50 article | Friedrich Nietzsche? For Proposal

Professionals?

Philosophically speaking, can proposals only be as good as the passion,
intelligence, and capacity to question that we bring to them?

BY JAYME A. SOKOLOW, Ph.D.
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Win Government Contracts For Your Small Business

By John DiGiacomo and James Kleckner ¢ Review by Mark White

Sales Proposals Kit for Dummies (with CD-ROM)

By Bob Kantin ¢ Review by Jennifer Parks

Shipley Associates Proposal Guide for Business Development Professionals
By Larry Newman, Shipley Associates * Review by Todd Peterman
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Developing ‘In-house’ Proposal Tools

An alternative to COTS products—developing your own proposal tools.
BY GREG WILSON

61 what’s next § Fall/Winter 2002

62 to wit j Reeling in the Big Ones

What lessons from fishing inform the proposal world.
BY ERIC GREGORY

64 guidelines J Editorial Statement and Guidelines for Authors
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